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How Savers and Spenders Can Meet in the Middle

Couples who have opposite philosophies regarding saving and spending often have
trouble finding common ground, and money arguments frequently erupt. But you can
learn to work with — and even appreciate — your financial differences.

Money habits run deep

If you're a saver, you prioritize having money in the bank and investing in your future.
You probably hate credit card debt and spend money cautiously. Your spender spouse
may seem impulsive, prompting you to think, "Don't you care about our future?" But you
may come across as controlling or miserly to your spouse who thinks, "Just for once,
can't you loosen up? We need some things!"

Such different outlooks can lead to mistrust and resentment. But are your
characterizations fair? Money habits run deep, and have a lot to do with how you were
raised and your personal experience. Instead of assigning blame, focus on finding out
how each partner's financial outlook evolved.

Saving and spending actually go hand in hand. Whether you're saving for a vacation, a
car, college, or retirement, your money will eventually be spent on something. You just
need to decide together how and when to spend it.

Talk through your differences
Sometimes couples avoid talking about money because they are afraid to argue. But

scheduling regular money meetings could give you more insight into your finances and
provide a forum for handling disagreements, helping you avoid future conflicts.



You might not have an equal understanding of your finances, so start with the basics.
How much money is coming in and how much is going out? Next, work on discovering
what's important to each of you.

To help ensure a productive discussion, establish some ground rules. For example, you
might set a time limit, insist that both of you come prepared, and take a break if the
discussion becomes too heated. Communication and compromise are key. Don't just
assume you know what your spouse is thinking — ask, and keep an open mind.

Here are some questions to get started.

« What does money represent to you? Security? Freedom? The opportunity to help
others?

e What are your short-term and long-term savings goals? Why are these important
to you?

« How comfortable are you with debt? This could include mortgage debt, credit
card debt, and loans.

e Who should you spend money on? Do you agree on how much to give to your
children or spend on gifts to family members, friends, or charities?

e What rules would you like to apply to purchases? For example, you might set a
limit on how much one spouse can spend without consulting the other.

e Would you like to set aside some discretionary money for each of you? That
could help you feel more free to save or spend those dollars without having to
justify your decision.

Agree on a plan

Once you've explored what's important to you, create a concrete budget or spending
plan that will help keep you on the same page. For example, to account for both
perspectives, you could make savings an "expense" and also include a "just for fun"
category. If a formal budget doesn't work for you, find other ways to blend your styles,
such as automating your savings or bill paying, prioritizing an emergency account, or
agreeing to put specific percentages of your income toward wants, needs, and savings.

And track your progress. Scheduling money dates to go over your finances will give you
a chance to celebrate your successes or identify what needs to improve. Be willing to
make adjustments if necessary. It's hard to break out of patterns, but with consistent
effort and good communication, you'll have a strong chance of finding the middle
ground.
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Questions? Contact First Financial’s Investment & Retirement Center by calling
732.312.1534. You can also email mary.laferriere@Ipl.com or
maureen.mcqgreevy@Ipl.com

Securities and advisory services are offered through LPL Financial (LPL), a registered investment
advisor and broker/dealer (member EINRA/SIPC). Insurance products are offered through LPL or its
licensed affiliates. First Financial Federal Credit Union (FFFCU) and First Financial Investment &
Retirement Center are not registered as a broker/dealer or investment advisor. Registered
representatives of LPL offer products and services using First Financial Investment & Retirement Center,
and may also be employees of FFFCU. These products and services are being offered through LPL or its
affiliates, which are separate entities from and not affiliates of FFFCU or First Financial Investment &
Retirement Center.
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The information provided is not intended to be a substitute for specific individualized tax planning or legal
advice. We suggest that you consult with a qualified tax or legal professional. LPL Financial
Representatives offer access to Trust Services through The Private Trust Company N.A., an affiliate of
LPL Financial. Content in this material is for general information only and not intended to provide specific
advice or recommendations for any individual. All performance referenced is historical and is no
guarantee of future results. All indices are unmanaged and may not be invested into directly. This
communication is strictly intended for individuals residing in the state(s) of CT, DE, FL, GA, MA, NJ, NY,
NC, OR, PA, SC, TN and VA. No offers may be made or accepted from any resident outside the specific
states referenced.
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